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Final Administrative Details

» Watson contracts:
s "“...unless they sign the agreement, they can’t be
entered into the next phase of the competition”.
» Peer evaluations
= Coming out next week.

= Fill in evaluations for your group members, and
yourself.

 ———— -

Watson showcase schedule

Time Event
1:30 Tables go up in Bahen lobby.
Start setting up your booth
2:00 Panel assembles; Expressway proceeds to presentation room¥*.
2:20 Loom proceeds to presentation room*.
2:40 Ross proceeds to presentation room*.
3:00 Divorcesay proceeds to presentation room*.
3:20 Sherlocke proceeds to presentation room¥*.
3:40 Judges deliberate
4:00 Announcements & speeches, winning team announced.
4:30 Reception begins (refreshments served)
7:00 Event ends

* Presentations take place in BA5256
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Watson showcase layout
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Watson Showcase Judges

= UofT:

s Sven Dickinson, chair of Computer Science
o Derek Newton, Executive Director, Innovations and
Partnerships
= |BM:

s Rob White, Vice President, Mergers and Acquisitions
o Rick Power, Watson Business Leader for Canada

= Business:

o Rawy Iskander, Co-founder & General Partner, SMART
LAUNCH

=@ Sherif Kamel, Founding Dean, School of Business, The
American University in Cairo

—————(—( -

=
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Final demo advice

= Be prepared.
= Have all the equipment you need.
* Mac adaptors, charged phones, etc.
= Have a narrated video walkthrough of your
product ready, just in case.
» Present well.
= Look good, but not uncomfortable.
o Think about who should be speaking.
= Remember your audience.

* Lead them through your product.
= Both why and how one would use it.




|
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Final demo advice

= Be hungry!
@ Remember — this isn’t the final stage ©

 ———— -

Some Final Thoughts
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(see you next week)




